26 June 2003

DS Smith Plc 2002/03 Preliminary Results

STRONG PROFIT ADVANCE

DS Smith Plc (SMDS), the international packaginghafacturer and office products
wholesaler, announces its preliminary resultstieryear ended 30 April 2003.

HIGHLIGHTS

Financial

» Profit before tax* up 27% at £79.7m

* Operating margin* up from 5.0% to 5.9%

* Return on capital employed* up from 9.2% to 11.3%
» Earnings per share* up 29% at 18.0p

» Full year dividend maintained at 8.8p

* Net cash inflow after dividends and acquisition5.6in
* Interest cover 8.3 times

Operations
» Packaging: continued progress; operating profitf.861 (2001/02: £63.9m)
» Office Products: turnaround in operating profit*820.2m (2001/02: £8.1m)

* before exceptional items and amortisation of inilalleg — see Group Profit and Loss Account.

Commenting on the results, Chairman, Antony Hicleaid:

“I am pleased to report that we met our key obyestiof maintaining progress in Packaging
and rebuilding profitability in Office Products.hi was achieved through continuing to raise
operational performance and realising the benefitae acquisitions made in recent years.

“The Group has demonstrated its resilience anahiigty to operate successfully in tough
markets. Inthe current year, margins in our Pa@psmess are under increased pressure but
we are confident that the other parts of the Greilijpmake further progress.”

Enquiries

DS Smith Plc 020 7932 5000
Tony Thorne, Group Chief Executive

Gavin Morris, Group Finance Director

Peter Aubusson, Group Communications Manager

Financial Dynamics 020 7269 7291
Richard Mountain/Robert Gurner



CHAIRMAN’S STATEMENT

2002/03 was a challenging year in which demand emadt in most of our markets. We also
had to contend with substantial fluctuations inghiee of recovered paper, the principal raw
material for our largest business segment, Coredbanhd Paper Packaging. Despite these
difficulties, | am pleased to report that we met key objectives of maintaining progress in
Packaging and rebuilding profitability in Officede@lucts. This was achieved through
continuing to raise operational performance antisiag the benefits of the acquisitions
made in recent years.

The Group’s earnings per share before exceptitemls and amortisation of intangibles
advanced by 29% to 18.0p. The net cash infloeralividends and acquisitions was £15.6
million compared with an outflow of £1.6 million the previous year.

Your Board attaches considerable importance t&ttoeip’s capacity to pay its shareholders
a reliable and significant dividend consistent withobjective of sustaining around two times
dividend cover over the course of the businesscyclhe Board is recommending a final
dividend of 6.0p per ordinary share which, togethigh the interim dividend of 2.8p,
maintains the total dividend for the year at 8.8p grdinary share.

The Group continues to pursue its strategy of dfmeral improvement and development of
its two principal activities, Packaging and Offieeoducts Wholesaling. In 2002/03, we built
further on our strong market positions and raiéedGroup’s return on capital employed
from 9.2% to 11.3%. We will continue to investcapital projects and bolt-on acquisitions
which strengthen our competitiveness in selectetbsg while remaining focused on raising
returns.

In November 2002, Gavin Morris was appointed GrBirance Director, bringing extensive
financial and international management experieadbe Group. David Buttfield, who had
been Group Finance Director since 1994, took gatlyement and stood down from the
Board in January 2003. The Board thanks Davidhiewvaluable contribution and for
maintaining the Group’s sound financial positiorotigh an ever-changing trading
environment.

| would also like to thank all the Group’s emplogeeorldwide for their contribution to the
year’s good result. The progress we have achigvedch tough market conditions would
not have been possible without their enthusiasmcantmitment.

Over the last year, the Group has demonstratedstsence and its ability to operate
successfully in tough markets. In the current ygeargins in our Paper business are under
increased pressure but we are confident that tier plarts of the Group will make further
progress.

Antony Hichens
Chairman



CHIEF EXECUTIVE'S REVIEW

Overview

At the start of the financial year 2002/03, we grused that we could not expect any
significant improvement in demand in most of ourkets and that we were also facing a
squeeze on our margins in paper following a shiagin recovered paper prices. Against
this background, our principal financial objectiwesre to maintain our progress in
Packaging and to improve profitability in Officedéucts. | am pleased to report that the
team’s concentration on mix management, cuttingscarsd attention to cash, combined with
the benefits from actions we had taken previowstyabled us to meet these objectives while
also continuing the development of the Group.

Group sales increased by 3% to £1,479.0 millionylmth 2% was attributable to
acquisitions. Operating profit before exceptiateins and amortisation of intangibles
advanced in all four of our business segmentsngian overall increase of 22% to £88.0
million; at constant exchange rates the increase20&. Operating margin rose from 5.0%
to 5.9% while return on average capital employededdrom 9.2% to 11.3%. Interest cover
remained strong at 8.3 times.

Profit before tax, exceptional items and amort@abf intangibles rose 27% to £79.7 million
while adjusted earnings per share advanced by 2988.0p.

The cash inflow after dividends, but before netugsitjons, was £31.7 million. After net
expenditure on acquisitions of £16.1 million, pipadly in the liquid packaging and
dispensing segment of Plastic Packaging, thereaweet cash inflow of £15.6 million which
resulted in net borrowings of £202.3 million (2007 £195.9 million) after the effect of
exchange movements. The resultant gearing was(43%).

These results reflect the strength of many of theu@'s market positions and the skill and
determination with which the divisional managemnteaims have run their operations.

Packaging

Our larger activity, Packaging, which accounted@é®o of Group sales and 77% of
normalised operating profit, raised sales and djpey@rofit before exceptional items and
amortisation of intangibles by 6% despite flat eclthing demand in the majority of its
markets. The recent acquisitions made a strongibation to this result.

In Corrugated and Paper, sales and operating foefiire exceptional items and amortisation
of intangibles both increased by 4%. The managewfgurice volatility was particularly
challenging this year. Price movements in recedgraper, our principal raw material,
resulted in periods of margin squeeze and triggsubdtantial movements in paper and
corrugated prices over the course of the year.d@&dt with these changing circumstances
through timely price adjustments and continuing cositrol, although the underlying lack of
customer demand limited our scope to recover fally material cost increases. Despite
increased efficiencies, this market environmentlted in lower profits from our UK paper
operations. An underlying improvement in the perfance of our corrugated operations,
enhanced by the benefits of recent investmentiantie UK, by the acquisition of Danisco’s
plants, allowed us to more than compensate forpifugt shortfall.



In Plastic Packaging, we continued to make goodness, with a 13% increase in sales and a
16% advance in operating profit before exceptidteahs and amortisation of intangibles.
Strong growth was maintained in liquid packaging dispensing, boosted by the acquisition
of a leading European manufacturer of bag-in-bakpging. Since the year end we have
also acquired the remaining 50% shareholding infaustralasian operation, strengthening
our base in the Asia-Pacific market. In industrétlirnable transit packaging (RTP), our
bottle crate business performed well. Trends lessaf other RTP products varied,

depending upon the sector, but were helped by medupt development and our pan-
European approach to the market.

Office Products

The decisive actions taken by the management teamasds the end of 2001/02 in both
Wholesaling and Manufacturing resulted in a turnacbin profits despite the very poor
demand for office products across Europe. Tot&c®Products sales were 2% lower, partly
due to decisions to exit some unprofitable aredsusiness, but operating profit before
exceptional items and amortisation of intangibleseased from £8.1 million to £20.2
million.

In Office Products Wholesaling, the extensive invg@rment programme that was
implemented throughout Spicers’ operations enaibl@dmeet its targets for rebuilding
profitability. Operating profit before exceptiont#ms and amortisation of intangibles
increased from £9.7 million to £16.2 million. ImetUK, high service levels were achieved
and margins improved through reduced operatings@® margin management. Spicers
France, operating in increasingly tough market dars, performed well although its result
was slightly lower than the previous year. Spicgesmany has rebuilt customer confidence
and is now making progress in very tough marketltams, while in Spain, where we are
still at an early stage of development, sales evwigg steadily.

Our Office Products Manufacturing business, JohgkiDson, achieved a turnaround in profit
from a loss before exceptional items of £1.6 millio a profit of £4.0 million, benefiting

from both significant cost reduction and lower aagpation following the impairment of
assets in 2001/02.

Strategy

The Group has strong market positions with gooe@mt! in both its Packaging and Office
Products activities. We will continue to use ooursd financial base and strong management
teams to develop these two activities in parallelorder to improve overall returns, we will
restructure businesses where necessary or exitifiveendo not believe we can raise returns
to satisfactory levels. In 2002/03 we sold thne@al peripheral businesses for a total
consideration of about £4.5 million. New capital investment or acquisitions continues to
be committed prudently with the priorities beingtteduction and the seizing of
opportunities in new products or markets.

In Corrugated and Paper, two important trendsdhastrategy is addressing are, the greater
growth for corrugated packaging in central andexasEurope, and the increase in demand
for lighterweight papers. In recognition of thavlmarket growth in the UK and France, we
have set demanding productivity targets for ouratpens in these markets while
concentrating our development efforts on highergmesegments. Building on our strong
bases in the UK and France, we are growing outipasiin corrugated packaging in lItaly,
Poland and the Ukraine. Despite ongoing operaltiomarovements in our Turkish business,
the country’s economic environment is such thatinginess is loss making and the



resolution of this situation remains a priority.e\MWémain alert to good value bolt-on
acquisitions in corrugated packaging. In our Paperations, we are meeting the market
trend to lighter weight papers through adaptingesasfully our existing mills to run these
products efficiently.

Plastic Packaging has the prospect of strong awifitgdsle growth in our selected markets.
We now have a leading global business in liquidkpgtg and dispensing, a market that is
expected to continue expanding and should providedr development opportunities. In
industrial RTP we have developed strong Europeaitipos in a number of sectors of the
market in which we can build organically and throagquisitions.

Spicers Office Products Wholesaling has pre-emipesitions in the UK and France,
emerging positions in Germany and Spain and afoasmtering the Italian market in late
2004. We are confident, given our success in Frandehe development of an expanding
customer base in Germany, that we can enhancetbe of Spicers through building its
position in continental Europe. The priority foanagement is to achieve profit
breakthrough in Germany and strong sales grow8pgun.

Pension Scheme

During the year we reviewed the position of our tiined benefits pension scheme. We
decided to retain the scheme for current and nembees, while keeping the position under
review pending the next triennial valuation whistdue to take place as at April 2004. In the
year, we reduced some of the benefits to lowebptigding cost of the scheme to the
Company. The Company has resumed payments inscheme at the rate of £10 million
per annum, broadly the annual cost of the schentle 88 million being paid in the second
half of 2002/03. In accordance with SSAP 24, thesgments are being treated as
prepayments on the balance sheet and are not sleowgn as a charge to the profit and loss
account until the next triennial valuation. Thstbric SSAP 24 surplus will continue to
generate a net credit to the profit and loss adcolapproximately £10 million until the next
valuation, thereby offsetting the ongoing costprm@viding benefits under the scheme,
resulting in a nil SSAP 24 pension charge. UnderRRS 17 accounting standard the
scheme had a post-tax net deficit, as at 30 APOIE2 of £93.8 million compared with a net
deficit of £7.3 million a year ago.

Banking facilities

At the end of 2001/02, the Group’s main bankinglitees comprised £325 million of

bilateral revolving credit facilities expiring indgember 2003. These have been successfully
refinanced during the year with the issue of a E92illion 10-year private placement and the
agreement of £290 million of new bilateral revolyicredit facilities, largely for five years.
Tightening of the banking markets since the origiaailities were put in place in 1996 and

the addition of a private placement has resulteghimcrease in the average margin on the
Group’s facilities above market rates. The fulhyeffect of this will be to increase interest
costs by about £2.5 million.

Outlook

In 2002/03 we improved our operations and contirthedstrategic development of our
businesses. These actions underpinned the yeat#s and further strengthened our market
positions.



We have yet to see an improvement in the trading@mment. Therefore, our focus will
continue to be on raising operational performamzelauilding on these strong market
positions. While, at this early stage of the yeamyements in recovered paper prices are
putting increased pressure on margins in our sobatd@aper business, | am confident that
the rest of the Group will make further progress.

Tony Thorne
Group Chief Executive

OPERATING REVIEW

Packaging

Total Packaging sales increased by 6% to £942lgomil Operating profit before
exceptional items and amortisation of intangiblégaaced by 6% to £67.8 million and the
operating margin remained at 7.2%. Return on abeihployed rose from 10.4% to 10.7%.

Corrugated and Paper

Sales in the Corrugated and Paper segment incregséi to £747.0 million. Excluding the
effect of acquisitions, principally the former Daoo plants acquired in September 2001, the
growth was 2%. Operating profit before exceptiateahs and amortisation of intangibles
grew by 4% to £53.1 million with lower profits irmper being more than compensated for by
higher profits in corrugated. Operating margin washanged at 7.1% while return on
capital employed rose from 10.0% to 10.6%.

Industry statistics for calendar year 2002 show dlvarall volume demand for corrugated
board in Europe increased by 2.7%. However, denratite Group’s major markets
remained weak, with the UK experiencing a margdeline of 0.2% and France being down
by 2.3%, after falls of 3.7% and 1.9%, respectiyeiythe previous year. Demand was
significantly stronger in the Group's two princigigvelopment markets, Italy and Poland,
which grew by 3.3% and 20.8%, respectively. Infttet quarter of calendar year 2003,
demand in the UK and France was flat while Italg 8oland continued to grow, but at lower
rates than in 2002 Total imports of corrugated case materials (C@#t) the UK in

calendar year 2002 were flat year-on-year.

There was considerable price turbulence througti@utorrugated and paper supply pipeline
during 2002/03 due to volatility in the price otowered paper, the principal raw material for
CCM. Recovered paper prices rose sharply throhbgffitst half of calendar year 2002,
peaking in the second quarter, principally duettorgy demand from Asia where there has
been substantial investment in recycled paper naatwing. Prices subsequently fell back
during the autumn, although not to their 2001 ageiavel, and then increased again in the
early months of 2003. CCM prices rose during #emad quarter of calendar year 2002,
driven by the increase in recovered paper pricgsthen softened towards the end of 2002.
The movement in CCM prices necessitated an incrieasarugated box prices in late
summer and early autumn 2002 but weakening econcomiditions led to box prices coming
under pressure from January 2003 onwards.

! Source: European Federation of Corrugated Boantuidaturers



These sharp price movements resulted in margimglsgjueezed in both our paper and
corrugated operations at various times during #a.y However, by managing the
adjustment of prices across the segment at apptefdimes, maintaining tight cost controls
and effecting other operational improvements, weevedle to raise the overall result.

DS Smith Packaging

The Group’s UK corrugated division, DS Smith Paékggcontinued to improve its profits
through better operational efficiency and incregg$otus on higher added value products.
The former Danisco plants, acquired in Septemb@d 26ontributed to the increased
profitability and enabled the division to gain meirkhare. This was achieved despite flat
market demand, industry over-capacity in the UK araigins being squeezed by higher
paper prices for part of the year.

Profits in the conventional integrated plants b#edffrom investment made in previous
years, higher productivity and initiatives to rassgvice levels. The four plants are
increasingly being operated as a single businetssami integrated IT system, which helps
them optimise use of their manufacturing, salesadasign capabilities for servicing a mix of
local and national accounts.

The speciality operations increased profitabilityough their focus on innovation, high levels
of product differentiation and increased efficiendyhe investment in new printing and
converting facilities at the Lockerbie plant is noamplete and is being focused on
developing new, higher added value market oppdrasi The Tri-Wall heavy duty business
maintained profits despite continuing to suffemfirthe decline in UK manufacturing
industry; recent investment is enabling it to ims® productivity and service its markets
more efficiently.

Despite particularly difficult trading conditionthe sheet feeder plants, which produce
corrugated sheet board, and the sheet plants, whioyert board into boxes, increased
profits, principally through higher productivity dservice levels.

Kaysersberg Packaging

The Group’s continental European packaging diviskaysersberg Packaging, achieved a
solid result. The good performances in the FreRcitish and Italian corrugated units were
offset by poorer results in the French paper raitid losses in Turkey.

The growing trend amongst manufacturing compamieslocate from France contributed to
the French market being particularly weak. Lowaivity levels and periods of margin
squeeze, due to higher recovered paper pricestedfeesults at the French paper mills.
However, margins in the French corrugated operatimmefited from good cost control and
targeting higher added value customer and markgheets. Increased operating flexibility
enabled the businesses to adjust more rapidlyangihg market circumstances. In February
2003, the Sorepa waste collection business, intwb& Smith held a 60 % share, was sold.

In Italy, where the corrugated market continuedrtmw relatively strongly, Toscana Ondulati
increased its profits and market share. It bemgfitom its new lightweight corrugated
factory, opened at Lari in March 2002, which isused on the food and ceramics industries
and has built a leading position in the Europeazgbox market.



Although sales advanced at the Turkish businesshandfficiency of the operations
improved, poor market prices and the country’siclitft economic environment have
combined to cause the business to be in loss.oAdibeing taken to raise performance.

The Polish business advanced its sales and pstitisgly, gaining share in a fast growing
market and improving its productivity. In addititmits conventional corrugated business, it
is developing positions in litho-laminated and heduty products. Commercial links have
been established into the Czech Republic and Siavaldevelop sales in those markets.

St Regis Paper Company

St Regis’ margins were adversely affected by higeeovered paper prices resulting in lower
profits. However, the profit was better than expdaue to a combination of slightly higher
sales volumes and efficiency improvements. Despéegenerally weak market conditions,
record output levels were achieved at a numberilkd.nExport sales and the division’s
competitiveness in the UK market were assisted tdsvihe end of the financial year by the
strengthening of the euro against sterling.

The Kemsley paper mill performed well due to enleg@ingrocess control, improved
operational stability and further advances in poidywality. Recent investment to raise
production performance on lightweight products atrisley and Taplow mills further
strengthened the division’s capability to satisfgttsegment of the market. Sudbrook mill
benefited from recent investment and the withdréveath the market of a competitor in its
principal product, semi-chemical fluting paper. &wnwarehouse is under construction at
Kemsley that will virtually eliminate use of thighrty warehousing thereby significantly
reducing costs. In February 2003, the Western@basiness, which manufactures and
converts fibreboard, and was peripheral to St Reggsén business, was sold.

The Severnside collection and recycling operatieriggmed well in the turbulent market for
recovered paper, helped by lower costs and highiereacies. It processed a record quantity
of material and invested further in its infrastiret with the acquisition of two additional
collection depots, one since the year end.

The value of Packaging Recovery Notes (PRNs), warehssued as evidence that packaging
has been reprocessed in compliance with the UKd&pmal Waste Regulations, fell
substantially towards the end of 2002. This wa#lypdue to weaker demand for PRNSs,
following the government’s decision not to increeseycling targets for 2003, as well as the
unexpectedly high number of wood PRNSs issued, wisithe subject of an ongoing
investigation by the Environment Agency.

Plastic Packaging

DS Smith Plastics continued its expansion througth brganic growth and acquisitions with
sales increasing by 13% to £195.0 million. Despitggins being adversely affected by
higher polymer prices in the latter part of theryeperating profit before exceptional items
and amortisation of intangibles advanced by 16%l#.7 million helped by increased focus
on higher added value products and improved opeyafificiencies. Operating margin
increased from 7.4% to 7.5% while return on camtaployed fell from 12.2% to 11.5%,
primarily as a result of integration costs and kigtapital employed arising from
acquisitions.



The division strengthened further its global paositin the growing liquid packaging and
dispensing market. In July 2002, Zewathener Gnurté, of Europe’s leading manufacturers
of bag-in-box packaging, was acquired and its iragn with Rapak’s existing bag-in-box
operations is progressing on schedule. Rapak’sfgean operations in the UK and Germany
benefited from strong growth in wine bags, paraciylin France and Eastern Europe, and
increasing demand from the dairy industry. Progneshe USA was principally attributable
to sales growth into the beverage sector althohglstow-down in the fast food market
during the Irag war held back demand towards tlieoéithe financial year. Rapak’s
Australasian joint venture was adversely affectgtbiver demand from the dairy industry,
due to the drought in the region, and disruptionrduthe transfer of manufacturing to a new
site in Auckland. Since the year end, the Groupdeuired the remaining 50%
shareholding in this business to strengthen ite bathe Asia-Pacific region. Worldwide
Dispensers’ injection moulded taps operations é\iK and USA are being increasingly run
on an integrated basis and continued to grow wigl 8trong demand for taps used in
detergent and bag-in-box packaging. Operationdbprance and product quality have been
enhanced by recent investment in automated assenbl{esting.

Sales and profits in industrial returnable trapaitkaging (RTP) products were relatively flat
due to the European economic slow-down. However@&toup’s position in RTP was
strengthened by its increasingly pan-European aghrto the market. In extruded products,
both custom-made converted products and semi-edisiolid polypropylene and
polycarbonate sheet grew well. However, sales Vasver in moulded products, such as
tailor-made containers for the automotive industrigere the market is project-driven.
Injection moulded crates are now being producddun countries and relatively strong
demand in the Dominican Republic, Spain and Potdfs@t weaker demand in Belgium.

Office Products

While total Office Products sales were lower at£83nillion (2001/02: £547.8 million),
operating profit before exceptional items and aigation of intangibles advanced from £8.1
million to £20.2 million and operating margin inased from 1.5% to 3.8%. Return on
capital employed rose from 4.8% to 14.0%.

Office Products Wholesaling

Spicers’ sales were slightly down at £495.6 milhaith lower sales in the UK and Ireland
and growth in continental Europe. Operating proétore exceptional items and
amortisation of intangibles increased from £9.7iarilto £16.2 million with a substantial
improvement in the UK being partly offset by loweargins in France. Operating margin
increased from 1.9% to 3.3% and return on capitedleyed advanced from 7.2% to 12.7%.

This result was achieved through an extensive pragre of operational initiatives, and
against a background of weakened demand for gbficducts across Europe due to the
marked impact of the economic slow-down on officvaty.

In the UK, Spicers maintained its strong markeitpms by focusing on meeting its
customers’ needs while increasing operational iefiicy and cost effectiveness. Margins
were enhanced by exiting unprofitable businessraddcing costs. Good progress has been
made on rebuilding and maintaining high serviceleby improving the processes that
contribute to customers’ orders being fulfilled aately and promptly. The roll-out of the
upgraded IT system has been successfully compdetaitl of the nine regional distribution
centres. Relocation of the South London regiomsfidution centre to Greenwich in July
2002 increased service capability and efficiency.



The slow-down in the French market intensifiedne tourse of the financial year and this
adversely affected Spicers’ growth in the seconfl irofits were lower principally as a
result of the increased costs put in to suppouréusales growth, including the establishment
of a central warehouse.

Spicers Germany made good progress in rebuildisgpawer confidence by providing
consistently high service levels and in expandiaglealer network; this resulted in sales
growth, despite weak market conditions, and prava@good basis to achieve profitability.

The Spanish operation, launched in April 2002teadily building turnover; good catalogue
sales in 2003 augur well for future sales develagme

Spicers’ sales in continental Europe now accountifea 40% of its total sales. In line with
the strategy of continued development of Spicemtinental Europe, preparation is under
way for entering the Italian market in late 20@xtensive research has indicated a good
opportunity for Spicers’ business model adapteah¢et the needs of Italian retailers and
dealers.

Office Products Manufacturing

John Dickinson achieved a turnaround in profitépilirom a loss before exceptional items of
£1.6 million to a profit of £4.0 million, benefitinfrom the restructuring undertaken towards
the end of the previous financial year and lowerdeiation following the impairment of
assets at last year end. Sales were 10% low&9at fnillion, largely due to the planned
withdrawal from lower margin products. Operatingrgin was 6.7% and return on capital
employed in the year was 23.1%, in part due tdiksel asset impairment made in 2001/02.

Market conditions continued to be difficult duegenerally reduced demand for office
products and a sharp rise in imports of low prieadelopes from continental Europe, where
there is substantial over-capacity. Although tive ¢abel sector of the business remains very
price competitive, the branded sector performed, \welped by strengthened marketing
programmes and product innovation. Sales of Bladked notebooks grew strongly in the
UK while sales in the USA and Europe are startimgenefit from increased catalogue
listings. The Spicer Hallfield photographic stagoy business was sold in February 2003.



Group Profit and Loss Account

For the financial year ended 30 April 2003

2003 2002
Before  Exceptional Total Before  Exceptional Total
exceptional items and exceptional items and
items and amortisation items and amortisation
amortisation of amortisation of
of intangibles of intangibles  intangibles
intangibles (note 2) (note 2)
Note £m £m £m £m £m £m
Turnover 1 1,479.0 - 1,479.0 1,440.2 - 1,440.2
Group operating profit 1 88.0 (2.6) 85.4 72.0 (31 37.9
Share of operating profits
of associated undertakings 2.6 0.4 3.0 2.2 0.3 2.5
Total operating profit 90.6 (2.2) 88.4 74.2 (33.8) 40.4
Exceptional loss on sale
of businesses - (8.5) (8.5) - - -
Profit on ordinary
activities before interest 90.6 (20.7) 79.9 74.2 (33.8) 40.4
Net interest payable (10.9) - (10.9) (11.6) - 61

Profit on ordinary
activities before taxation 79.7 (20.7) 69.0 62.6 (33.8) 28.8
Tax on profit on ordinary

activities

(21.6) - (21.6) (16.9) 6.4 (10.5)

Profit on ordinary
activities after taxation 58.1 (10.7) 47.4 45.7 (27.4) 18.3
Minority interests —

equity (0.3) - (0.3) (0.9) - (0.9)
Profit for the financial

year 57.8 (10.7) 471 44.8 (27.4) 17.4
Dividends paid and

proposed (28.2) - (28.2) (28.2) - (28.2)
Retained profit/(loss) for

the financial year 29.6 (10.7) 18.9 16.6 (27.4) (10.8)
Earnings per share: 3

Basic 14.7p 5.4p
Diluted 14.6p 5.4p
Adjusted 18.0p 14.0p

Dividends per share 8.8p 8.8p

Notes:

(@) The Group’s results shown above are derivenh ftontinuing operations. There were no material
acquisitions or discontinued operations in eitresary

(b) The difference between the reported and hisibrost profits for each of the years reportedvalis
not material.

(c) The exceptional items relate to the net lossala of businesses in the year. These includerE£af
goodwill previously written off to reserves.

(d) The Annual Report and statements for the yadeé 30 April 2003 will be posted to shareholdars i
July 2003.

(e) Subject to approval of shareholders at the Ahiieneral Meeting to be held on Wednesday 3
September 2003, the final dividend of 6.0p will paid on 16 September 2003 to ordinary
shareholders on the register on 15 August 2003.

() The 2002/03 and 2001/02 results in this prelimirgatement are not the Group’s statutory accounts

for these years. The 2002/03 and 2001/02 resaits heen extracted from statutory accounts which
contained unqualified audit reports with no adveststement under Section 237 (2) or (3) of the
Companies Act 1985. The 2001/02 statutory accotmatge been filed with the Registrar of
Companies.



Group Statement of Total Recognised Gains and Losses

For the year ended 30 April 2003

Profit for the financial year
Exchange differences on foreign currency net imaests
Total recognised gains and losses relating to thim&ncial year

Group Reconciliation of Movements in ShareholdersFunds

For the year ended 30 April 2003

Profit for the financial year

Dividends

Retained profit/(loss) for the financial year

Exchange differences on foreign currency net inaests
Goodwill previously written off

New share capital issued

Net increase/(decrease) in shareholders’ funds
Opening shareholders’ funds

Closing shareholders’ funds

2003 2002
£m £m
47.1 17.4
7.3 2.9
54.4 20.3
2003 2002
£m £m
47.1 17.4
(28.2) (28.2)
18.9 (10.8)
7.3 2.9
7.4 -

0.4 0.6
34.0 (7.3)
438.9 446.2
472.9 438.9




Group Balance Sheet

Fixed assets
Intangible assets
Tangible assets
Investments

Current assets

Stocks

Debtors: amounts falling due within one year
Debtors: amounts falling due after more than orae ye
Short term investments

Cash at bank and in hand

Creditors: amounts falling due within one year
Trade and other creditors

Borrowings

Net current assets

Total assets less current liabilities

Creditors: amounts falling due after more than oneyear

Borrowings
Other
Provisions for liabilities and charges

Minority interests — equity
Net assets

Capital and reserves
Called up share capital
Share premium account
Revaluation reserve

Profit and loss account

Shareholders’ funds — equity

Note

30 April 30 April
2003 2002
£m £m
49.0 32.1
560.9 551.6
29.0 27.8
638.9 611.5
155.2 142.4
327. 317.2

6.8 25
26.7 16.0
27.7 28.5
543.9 506.6
(355.9) (330.3)
(142.7) (29.4)
45.3 146.9
684.2 758.4
(114.0) (211.0)
(2.7) (11.1)
(87.9) (20)
479.6 446.2
(6.7) (7.3)
472.9 438.9
32.2 32.1
188.9 188.6
8.8 8.9
243.0 209.3
472.9 438.9




Group Cash Flow Statement

For the year ended 30 April 2003

Net cash inflow from operating activities

Returns on investments and servicing of finance

Net interest paid

Interest element of finance leases

Net cash outflow from returns on investments and seicing of finance
Taxation

UK corporation and overseas tax paid

Capital expenditure and investments

Purchase of tangible fixed assets

Sale of tangible fixed assets

Purchase of holding company shares

Purchase of fixed asset investments

Sale of fixed asset investments

Net cash outflow from capital expenditure and invesnents
Acquistions and disposals

Purchase of subsidiary undertakings

Net (overdrafts)/cash acquired/disposed

Purchase of associated undertakings

Disposal of businesses

Net cash outflow from acquisitions and disposals

Equity dividends paid

Net cash inflow/(outflow) before use of liquid resorces and financing
Management of liquid resources

Financing

Issue of ordinary shares

(Decrease)/increase in debt and lease financing

Net cash (outflow)/inflow from financing
(Decrease)/increase in cash in the year

Reconciliation of Net Cash Flow to Movement in NeDebt
(Decrease)/increase in cash in the financial year
Decrease/(increase) in debt and lease financing
Increase/(decrease) in liquid resources
Decrease/(increase) in net debt resulting from flagh
Liquid resources acquired with subsidiary undertgki
Loans and finance leases acquired with subsidiadgtakings
Exchange differences

Increase in net debt in the financial year

Opening net debt

Closing net debt

Note

5(@a)

5(b)

4,6

2003 2002
£m £m
142 178.0
(7.3) (9.8)
(0.2) (0.2)
(7.5) (10.0)
(15.1) (26.9)
(63.4) (75.3)
4.2 7.7
(0.8) (0.6)
(0.2) .7)
0.6 -
(59.5) (69.9)
(19.6) (41.5)
(0.5) 0.1
- (3.2)
4.0 -
(16.1) (44.6)
(28.2) (28.2)
15.6 (1.6)
(8.4) 3.5
0.3 0.6
29.9) 16.3
(29.6) 6.9
(22.4) 18.8
(22.4) 18.8
9.9 2 (16.3)
8.4 (3.5)
15.9 (2.0)
- 0.5
(2.0) (3.2)
(20.3) 1.2
(6.4) (2.5)
(195.9) (193.4)
(202.3) (195.9)




Notes to the Financial Statements

1 Analysis of Group turnover, operating profit and capital employed

Operating
profit before
exceptional Return on
items and Return Average average
2003 amortisation Operating on capital capital
Turnover of intangibles profit sales employed employed
£m £m £m % £m %
Packaging
Corrugated and
Paper 747.0 53.1 53.0 7.1 502.9 10.6
Plastic Packaging 195.0 14.7 12.3 7.5 128.2 115
942.0 67.8 65.3 7.2 631.1 10.7
Office Products
Wholesaling 495.6 16.2 16.1 3.3 127.1 12.7
Manufacturing 59.7 4.0 4.0 6.7 17.3 23.1
Intra-segment (18.3) - - - - -
537.0 20.2 20.1 3.8 144.4 14.0
Total 1,479.0 88.0 85.4 5.9 775.5 11.3
United Kingdom 865.5 59.7 59.7 6.9 482.8 12.4
Rest of World 613.5 28.3 25.7 4.6 292.7 9.7
Total 1,479.0 88.0 85.4 5.9 775.5 11.3
2002
Packaging
Corrugated and
Paper 720.5 51.2 31.9 7.1 510.3 10.0
Plastic Packaging 171.9 12.7 11.4 7.4 103.9 12.2
892.4 63.9 43.3 7.2 614.2 10.4
Office Products
Wholesaling 500.5 9.7 9.6 1.9 134.2 7.2
Manufacturing 66.7 (1.6) (15.0) (2.4) 34.9 6(4.
Intra-segment (19.4) - - - - -
547.8 8.1 (5.4) 1.5 169.1 4.8
Total 1,440.2 72.0 37.9 5.0 783.3 9.2
United Kingdom 892.9 43.7 20.4 4.9 520.8 8.4
Rest of World 547.3 28.3 17.5 5.2 262.5 10.8
Total 1,440.2 72.0 37.9 5.0 783.3 9.2

The operating profits shown above exclude the Geosgpare of operating profits and losses of assedia
undertakings and the exceptional net loss reldtirthe sale of businesses, which is shown belowatipg profit
on the face of the consolidated profit and los®ant (see note 2). Return on sales is definegpasating profit
before exceptional items and amortisation of inikleg divided by turnover. Average capital emplbye the
average monthly capital employed including the rigitble assets on the balance sheet. Capital eegloy
excludes net borrowings, deferred considerationidwespect of acquisitions, corporation tax, dérids payable,
fixed asset investments and minority intereststuReon average capital employed is defined asatipey profit
before exceptional items and amortisation of intialeg divided by the average capital employed. Idvwohg a
change in management responsibilities, the 2001¢82lts and capital employed of the Group’s Paci@agi
Services Management business have been recladsdiadPlastic Packaging to Corrugated and Paper.



2 Exceptional items and amortisation of intangible

2003 2002
£m £m
Net loss on sale of businesses (8.5) -
Impairment of tangible fixed assets and goodwill - (32.4)
Amortisation of intangibles (2.6) a.7)
Amortisation of negative goodwill of associates 0.4 0.3
(10.7) (33.8)
Tax on exceptional items - 6.4
Total (10.7) (27.4)

The loss on sale of businesses in the currentigeludes £7.4m of goodwill previously written off teserves.
Last year the Group carried out an extensive revaéws operating assets, as a result of which 248

impairment charge against the carrying value ofitale fixed assets and goodwill was charged invang at

operating profit. A substantial part of this charglated to the Group’s Office Products Manufdantubusiness
and the investment in Turkish corrugated packaging.

3 Earnings per share

Basic earnings per share are calculated by divitlingprofit for the financial year of £47.1m (20@&2:7.4m) by
the weighted average number of shares in issududlgdoaid during the year of 320.3m (2002: 320.2nThe
adjusted earnings per share is calculated on tbfit for the financial year excluding exceptionggms and
amortisation of intangibles and on the same nurabshares.

Diluted earnings per share are calculated on theesaarnings numbers as basic earnings per sharenbut
321.6m (2002: 321.2m) shares.

4 Borrowings

2003 2002
£m £m
The Group’s book value of net borrowings cosgul
Bank loans and overdrafts and other loans 251.8 235.2
Finance lease liabilities 4.9 5.2
Short term investments (26.7) (16.0)
Cash at bank and in hand (27.7) (28.5)
202.3 195.9
Gearing (net borrowings expressed as a
percentage of shareholders’ funds) 42.8% 44.6%

The Group refinanced its borrowing facilities dgyithe year. As at 30 April 2003, the Group had eutted
facilities of £567m, of which £135m will expire December 2003.



5 Group cash flow statement

2003 2002
£m £m
(a) Reconciliation of operating profit to net castinflow from operating
activities:
Operating profit before exceptional items and aisation of intangibles 88.0 72.0
Depreciation 62.2 63.6
Profit on sale of tangible fixed assets (0.4) .9)2
(Increase)/decrease in working capital (6.0) 40.6
(Decrease)/increase in provisions (3.3) 3.9
Other non cash operating items 1.5 0.8
Net cash inflow from operating activities 142.0 8.0
(b) Net (purchase)/sale of short term investments (8.4) 3.5
Short term investments mainly comprise depositis banks.
6 Analysis of changes in net debt
At 30 April Exchange At 30 April
2002  Acquired Cash flow movements 2003
£m £m £m £m £m
Cash at bank and in hand 28.5 - (0.9) 0.1 27.7
Overdrafts (16.2) - (21.5) (2.1) (39.8)
12.3 - (22.4) (2.0) (12.1)
Debt due after one year (206.7) (1.8) 116.7 (18.3) (110.1)
Debt due within one year (12.3) (0.2) (87.7) 2.7 (101.9)
Finance leases (5.2) - 0.9 (0.6) (4.9)
(224.2) (2.0 29.9 (20.6) (216.9)
Short term investments 16.0 - 8.4 2.3 26.7
Total (195.9) (2.0) 15.9 (20.3) (202.3)

7 Acquisitions and disposals

On 15 July 2002, the Group acquired Zewathener Gnolold of Europe’s leading manufacturers of bager-b
packaging, located in Schwetzingen, Germany. Ttenkgs was acquired for a total consideration &f %,

including acquired debt, which resulted in goodwaiiking of £13.6m.

A further £3.2m of consideration was paid for a wemof other acquisitions in the year.

During the year, the Group sold three small busiege$or a net consideration of £4.5m.



Group Profit and Loss Account

First Half / Second Half Split

For the year ended 30 April 2003 First half Second half

(Unaudited) (Unaudited) Total year

2003 2002 2003 2002 2003 2002

£m £m £m £m £m £m

Turnover 741.1 711.9 737.9 728.3 1,479.0 1,440.2
Operating profit before exceptional items 48.6 41.9 394 30.1 88.0 72.0
and amortisation of intangibles
Share of profits of associated undertakings 1.6 1)(0. 1.0 2.3 2.6 2.2
Exceptional items and amortisation of
intangibles (0.9 (0.7) (9.8) (33.1) (10.7) (33.8)
Profit/(loss) on ordinary activities before
interest 49.3 41.1 30.6 (0.7) 79.9 40.4
Net interest payable (5.4) (6.0) (5.5) (5.6) (10.9) (11.6)
Profit/(loss) on ordinary activities before
taxation 43.9 35.1 25.1 (6.3) 69.0 28.8
Tax on profit/(loss) on ordinary activities (12.1) (10.7) (9.5) 0.2 (21.6) (10.5)
Profit/(loss) on ordinary activities after
taxation 31.8 24.4 15.6 (6.1) 47.4 18.3
Minority interests — equity (0.4) (0.6) 0.1 (0.3) 0.3) (0.9)
Profit/(loss) for the period 31.4 23.8 15.7 (6.4 7.4 17.4
Earnings per share:
Basic 9.8p 7.4p 4.9p (2.0)p 14.7p 5.4p
Adjusted (note 1) 10.1p 7.7p 7.9p 6.3p 18.0p 14.0p
Notes

1. Adjusted earnings per share exclude exceptioralksitend amortisation of intangibles.



